
BRITISH COLUMBIA
Vancouver

International purchasers have seriously
bolstered demand for world-class
condominium apartments and town homes
in the Greater Vancouver Area. Limited
inventory levels across the board have
placed significant upward pressure on
values, yet higher prices have yet to deter
buyers from entering the market.  The
approach of the 2010 Olympics will
further exacerbate an already tight market
as locals vie with out-of-province buyers
for prime properties.  Multiple offers are

commonplace in the market but overpriced
listings continue to stagnate.
Unprecedented activity is perhaps best
illustrated by the recent success of the
Woodward Building in Gastown - where
all units were sold out in a day - leaving
hundreds of potential buyers disappointed.
First quarter sales of condominium
apartments and town houses are up four
per cent to 4,274, compared to 4,106 in
2005.  Average price has climbed over 30
per cent for attached properties, rising to
$381,506 in the first quarter of 2006,
compared $290,314 one year ago.
Apartment unit prices have jumped more
than 20 per cent to $307,605 this year.
Young purchasers, mature buyers, and all
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town homes in Kelowna this year.
Condominiums, as a result, accounted for
28 per cent of total residential sales in the
first quarter of 2006.  Sales of both
apartments and town homes are up 10 per
cent over 2005 levels, with 406 units
changing hands year-to-date.  Average
price has increased nine per cent and
currently hovers at $244,000. First-time
buyers, baby boomers, and move-down
purchasers are most active in the
marketplace.  The vast majority are
seeking two-bedroom condominium
apartments priced at $200,000.  The
downtown core is exceptionally popular,
but units tend to command top dollar.  A
more affordable option is a condominium
in Rutland- only kilometres from
downtown Kelowna.  At present, supply is
meeting demand.  However, an influx of
new units, expected in coming months as
more and more condominium projects
near completion, will help keep 
prices in check.  Newer developments,
including high-rise, low-rise, walk-up 
and loft condominiums - have all 
been well received by purchasers.  Sales 
of luxury units, priced in excess 
of $700,000, are not uncommon.

ALBERTA
Edmonton

A thriving provincial economy continues
to fuel solid demand for condominium
apartments and town homes in Edmonton.
Year-to-date sales of condominiums have

jumped 38 per cent to 1,411 units, up
significantly from 1,024 units during the
same period in 2005. Average price has
climbed close to 11 per cent to $148,000
from $133,792 one year ago.  Overall
condominium values have increased 47
per cent in the past five years (2002 --
$100,668). Condominiums now account
for more than 30 per cent of residential
sales or approximately one in every 
three properties sold.  Entry-level
condominiums priced under $200,000 are
most popular with purchasers.  Options at
the $200,000 price point include a one-
bedroom condominium in the downtown
core or a new two-bedroom unit in 
a peripheral area.  The upper-end of 
the market is also quite active, with
condominium apartments and town
homes starting at $250,000.  There has
been little resistance to rising prices in the
marketplace.  The range of buyers runs the
gamut Ð from first-time purchasers and
young professionals to affluent baby
boomers.  High-rise, loft or town house
condominiums are equally sought-after.
Although a number of new developments
are underway, demand currently outpaces
supply of available product.  Condo-
minium listings are down 14 per cent from
last yearÕs level. Despite rising prices,
relatively low interest rates are helping
first-time buyers enter the residential real
estate market.  EdmontonÕs economic
boom combined with exceptionally low
unemployment rates are expected to buoy
housing values in the immediate future.

Calgary
CalgaryÕs red-hot economy has sparked an
unprecedented 40 per cent increase in
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condominium sales during the first quarter
of 2006.  Just over 2,500 units changed
hands between January 1 and March 31 of
this year, up considerably from the 1,799
reported during the same period in 2005.
Average price has climbed 23 per cent to
$220,437 year-to-date, more than $40,000
ahead of the first quarter of 2005.
Condominiums now represent 28 per cent 
of total residential sales in Calgary -- an
increase of close to eight per cent from
2000 levels.  Young professionals and first-
time buyers are leading the charge for
apartment-style and town house
condominiums, with more than 50 per
cent of sales occurring between the
$150,000 and $250,000 price point.  Inner
city locations including Mission,
Connaught, Bankview, Eau Claire, South
Calgary, and Altadore/Garrison Woods
have all experienced a serious upswing in
demand for condominium properties.
However, a limited supply of available
product listed for sale has resulted in
upward pressure on pricing.  While
demand is strong for one-bedroom units
with a den or office area, open concept
plans and loft-style units with good
outdoor space are most coveted in todayÕs
market.  Affordability and address
continue to draw purchasers both young
and old to the condominium lifestyle.
Many new buildings are located within
walking distance to the downtown core
and/or shops and restaurants.  Sales of
luxury condominium apartments and town
homes are also brisk, with 49 units selling
over the $500,000 price point so far this
year, compared to 20 in the first quarter of
2005.  To date, there appears to be little
resistance to rising prices.  Compared to
other major Canadian centres such as
Vancouver, Victoria, Kelowna, and

Toronto,  residential real estate, be it
condo or single-detached, is still a bargain
in Calgary. 

ONTARIO
Toronto

Solid economic performance, buoyed by
strong consumer confidence levels,
continues to stimulate heated demand for
condominium apartments and town
homes in the Greater Toronto Area.
Overall condominium sales are at their
highest level in five years -- at close to
5,900 units in the first quarter of 2006, up
14 per cent over the same period in 2005.
The downtown core is most vibrant, with
sales climbing 23 per cent in 2006.  A
shortage of good condominium product
has also placed significant upward
pressure on prices for the first time in
several years, with values moving eight to
ten per cent ahead of last yearÕs figure.
Well-priced condominiums, as a result, are
experiencing multiple offers.  The most
active price range is between $250,000
and $350,000 Ð which will buy a one
bedroom plus a den.  The upper-end of the
market Ð over $500,000 -- has also been
quite active, with 170 condominium
apartments and town homes changing
hands in the first quarter Ð an increase of
68 per cent year-over-year.  While
purchasers under the age of 40 have been
the driving force in the condominium
market in recent years, aging baby
boomers are starting to have an impact.
Their requirements differ significantly from
younger buyers, with most seeking larger
two and three bedroom units.  In years to
come, sales of larger units are expected to
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increase in response to growing demand.
Smaller units, less than 1,000 sq. ft. in size,
will still be popular with younger buyers
who want to be close to the centre of the
city at an affordable price point.
Condominium apartments allow these
purchasers to realize homeownership at a
fraction of the cost of a detached home.
The condominium lifestyle also attracts
executives and professionals working 60-
hour weeks who donÕt want to shovel snow
or cut grass in their spare time.  Investors
are also a factor in the marketplace,
accounting for an estimated one in every
three sales in the downtown core.  TodayÕs
investors are strategic, targeting high-rise
opportunities that will net a good long-
term profit.  For example, investors
snapped up condominium units in the new
Maple Leaf Square development because
of location and underground connection
to the cityÕs financial district.  Investors are
also holding onto their investments for a
longer period of time thanks to a
government GST rebate available to those
who rent their units for at least a year.
Compared to major centers like New York
and Vancouver, condominiums in
TorontoÕs downtown core offer good value
for the dollar.

Ottawa
With election concerns now a distant
memory, OttawaÕs economy and housing
market are back on track.  Consumer
confidence has climbed in recent months,
bolstering economic performance and
contributing to a five per cent increase in
condominium sales so far this year.  Just
over 592 units changed hands between
January 1 and March 31, 2006, up from

564 reported during the same period in
2005.  Inventory levels have climbed, with
1,181 condominium units currently listed
for sale, a seven per cent increase over the
1,102 listings available for sale in 2005.
Average price has appreciated three per
cent to $184,921 year-to-date, an increase
of approximately $5,000 over the 2005
figure.  Condominiums now represent
approximately 20 per cent of total
residential sales in Ottawa.  First-time
buyers are driving demand for
condominiums priced between $150,000
and $200,000 Ð with 56 per cent of sales
occurring in the price range.  New
developments in the downtown core are
popular amongst first-time buyers, young
professionals, and upper-end purchasers.
More affordable options include town
houses and low-rise units in suburban
areas such as Barrhaven and Kanata.  Low
interest rates and attractive pricing are still
enticing renters to enter the market.  Many
are finding that despite recent rate hikes,
the cost of owning a unit is still similar to
the cost of renting. At the other end of the
spectrum, luxury sales are brisk, with eight
sales reported in excess of $500,000 in the
first quarter of the year, compared to three
in 2005.

NOVA SCOTIA
Halifax

Demand for condominium apartments and
town homes in Halifax-Dartmouth remains
stable, with sales marginally ahead of last
year. In the first quarter of 2006, the
number of condominiums sold increased
three per cent to 165 units.  Average price
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has held steady year-over-year, with some
upward pressure noted on units priced
under $100,000. Although the lifestyle
attracts a wide range of purchasers,
condominium sales account for just over
12 per cent of total residential sales in
Halifax-Dartmouth. There are currently
445 condominiums listed for sale, 176 of
which are classified as new construction.
In an effort to reduce the existing supply,
some developers are offering consumers
incentives, including cash rebates of up to
$15,000, to purchase a unit. Young
professionals and empty nesters are
driving demand for condominiums priced
between $150,000 and $250,000.  In fact,
42 per cent of sales fall into that category,
while entry-level purchasers are behind
the push for condominiums priced at
under $150,000 -- a strong second at 37

per cent.  The upper-end of the market has
been relatively brisk, although product is
limited.  A new condominium project Ð
SailorÕs Trail --near the Eastern Passage is
drawing attention in the marketplace.  The
relatively unique condominium concept
involves more than 100 residential units,
including detached, semiÕs and town
homes starting at approximately $240,000.
The first phase is underway and
approximately 50 per cent of units have
sold.  The opportunity to own a little piece
of paradise with a view of the ocean is
creating a buzz. Another project that has
generated interest is the Dartmouth
harbourfront development proposing high
rise condos on pre-confederation water
lots. While the world-class project has yet
to break ground, the price per square foot
is expected to start at $300.   
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REGIONAL CONTACTS

RE/MAX Ontario-Atlantic Canada Christine Martysiewicz 905-542-2400
RE/MAX of Western Canada Marie Sheppy 250-860-3628
Point Blank Communications Eva Blay/Kim Hennick 416-781-3911

LOCAL CONTACTS
MARKET CONTACT OFFICE PHONE

NOVA SCOTIA
Halifax-Dartmouth Al Demings RE/MAX Nova 902-468-3400

ONTARIO
Ottawa Bill Lenardon RE/MAX Metro-City Realty Ltd. 613-563-1155
Toronto Jamie Johnston RE/MAX Condos Plus Corporation 416-203-6636

ALBERTA
Calgary Rick Bumphrey RE/MAX Realty Professionals 403-259-4141
Edmonton Bill Briggs RE/MAX Real Estate 780-488-4000

BRITISH COLUMBIA
Kelowna Cliff Shillington RE/MAX Kelowna 250-717-5000
Vancouver Arlene Butler RE/MAX Select Properties 604-737-8865
Victoria Wayne Schrader RE/MAX Camosun 250-744-3301


